Kim Miller’s

The Miller Momentum

Recruiter Checklist

New Team Member: _________________________________
Recruiter: _______________________

Email Address: ___________________________

Agreement Signed: ____________
  Mailed To MK: _______________
      To Donna: _____________

_____
Inventory – Discussion


Discussion of Goals

· New Consultant Order Options

· New Consultant Bonus

· Company Seasonal Bonus

· Star Consultant Prize Brochure  & Ladder of Success

· No checks to the company – Money Order or CC

· Consider loan or credit card to get to Profit Level

_____
Inventory – Order sent to company    WS: $ _______


Remind her, future orders can be made on-line thru In-Touch system ______

_____
Sales Meeting – City: _________________

Director: ___________________

_____
Provider her with Donna Bayes Info:


Donna Bayes, Sr. Sales Director, Unit #4595



1852 Simmons St



Salina, KS  67401



Phone:  785-826-1740    1-888-826-1742



Fax: 
1-801-365-8191



Email:  dbayes@swbell.net



Web Site: www.donnabayes.com
_____
Action Plan for the first month

_____
Pinning

_____ 
Business card order form/MK Connections web site

_____
Suggest listening to tapes/reading positive material EACH day

_____
Upcoming Events

· Training



(       Company Challenges

· Career Conference

· Seminar

_____
Perfect Start/Power Start – 
Discussed ______
Achieved _____   
PS Pin  ________

_____
Pearls of Sharing – 

Discussed ______
Achieved ______
Pearls _____

_____
Business Debut – Scheduled for _________

_____
Showcase -  Arrival date ________

Set up ________



_____  Internet Opportunities: In-Touch ______
Personal Web Site ______

_____
Consultant’s Guide Discussion

_____
Booking classes, making list

_____
Guests to meetings

_____
Shadowing or attending Model classes

_____
Second discussion of Goals, company contests

